
One more risk we think you should consider. 

When we buy a home, the bank requires us to buy homeowners insurance as a prerequisite to getting a mort-
gage. That homeowners policy covers a wide variety of exposures for losses that might happen to our home, but 
most of those perils will hopefully never happen. 

 

Did you know that there is one peril, though, that is guaranteed to happen at some point, but that your 
homeowners policy specifically does NOT cover? 

 

Your homeowners policy will cover you if you have wind or hail damage or a fire or if someone breaks into your 
home and steals your stuff. There's generally coverage if your home gets hit by lightning or if the power goes out 
and all your foods spoils. There's even coverage for your contents if a pipe breaks and floods your house. But 
there's one peril you won't find covered—your homeowners policy does NOT include any coverage to pay off 
your mortgage in the event either you or your spouse die prematurely! 

 

While your homeowners policy covers a lot of perils, it pays nothing when someone dies. We are all going to die 
at some point—it may be thirty years from now or it may be next week; we don't know—but there's a 100% prob-
ability that it will happen. The death of a breadwinner can be devastating to a family itself, but it will be even 
more of a tragedy if the family is forced to move out of the family home because they can no longer pay the mort-
gage. 

 

Fortunately, you can protect against such an unexpected death. An inexpensive term life policy in an amount 

equal to the mortgage amount can be purchased to pay off that mortgage when either spouse dies and allow the 
family to stay in the home. Depending on the amount owed on the home and the age of the homeowners, the cost 
can be extremely inexpensive—often costing less than a dinner out with the family once a month. Another option 
would be a whole life or universal life policy, which have the added benefit of allowing you to accumulate cash 
equity in the policy that could be used to pay off the mortgage up to five years early, if you choose. It does cost a 
little more but may be worth considering. 

 

Whether you use term life policy or a whole life or universal life policy to cover the mortgage depends on what best fits 
your budget and your 
needs. Call us to find 
out more about how 
you can protect yourself 
against a peril your 
homeowners policy 
doesn't cover. 

 

If I were a betting man, 
I’m not, I would bet the 
cost to guarantee your 
family will always have 
your home to live in is 
much less expensive 
than you think. 

 

Call us at 515-964-
0637 

NEWS and NOTES 

 

Do you know where the worst drivers are from?  Quote Wizard says they are from, believe it or not, Wyoming!  Iowa 

was ranked at 28th!  About the middle of the pack.  The best drivers live in W. Virginia and Missouri! 

 

The most accident-prone state is Rhode Island, then Maryland, Massachusetts, S. Carolina and Utah. 

 

Worst speeders are in California. 

 

The most drunk drivers are from Wyoming, N. Dakota, S. Dakota, Nebraska and Alaska, in that order. 

 

Worst driving habits-drivers getting the most citations are in this order:  Alabama, Arkansas, Wyoming, Kansas and S. 

Carolina. 

 

“What if we could ensure that you could afford the long-term care you want without worrying the market will eat away 

your retirement savings?”  We can, give us a call please. 

 

Do what Banks do!  Buy Life Insurance.  Bank of America owns $14.4 Billion of Life Insurance and Wells Fargo has 

$47 Billlion.  Why?  Because when you need cash you can borrow it from your life insurance and the life insurance 

company still pays you interest on the BORROWED money as if it was still there.  A very unique feature of cash value 

life insurance that few even know about. 

 

The #1 cause of divorce in America today is financial stress.  You may borrow from your cash value in life insurance 

without needing a credit check.  This could help alleviate financial stress in your family. 

 

Check us out on-line.  Our rating has gone up again.  Can’t get much higher as it’s at 4.6  out of a 

possible 5. 

WHY BUY AUTO PHYSICAL DAMAGE COVERAGE?  (Comprehensive and Collision) 

Had a client call in a claim where his car was struck by another motorist.  The other motorist’s car failed to stop, causing the colli-

sion.  The investigation revealed that the accident was not caused by any negligence of their driver, but was due to a ruptured 

brake line, causing brake failure.  Because of these circumstances, the other company denied liability.  Our insured’s vehicle was 

an older one and he didn’t carry collision on it.  When we wrote his coverage he stated that “I’m a careful driver’.  Now he is 

without a car.  To replace it will cost several thousand dollars.   

 

This is a good reason to leave collision on your vehicle.  That way, no matter who is at fault, you have coverage.  And, the cost for 

collision and comprehensive (Other than Collision some companies call it) is not that much on older vehicles.  Unless, of course, 

you have a single, youthful operator and, if you do, it’s all the more reason to keep coverage on it while they are “learning” to 

drive.   

 

Another reason would be the other vehicle is not insured.  Uninsured Motorist doesn’t pay for your vehicle, only personal inju-

ries.  Questions?  Give us a call for help. 

“Courage is going from failure to failure without losing enthusiasm.” — Winston Churchill 

“Nearly all men can stand adversity, but if you want to test a man’s character, give him power.” —

Abraham Lincoln 



INCOME ANNUITIES CREATE TRUE LIQUIDITY Continued from front page . . . . 
 

But this is a misconception.  Income annuities allow true liquidity in retirement better than almost any other product.  “True Liquidity” 
is what’s left over after appropriately setting aside assets to meet your basic income needs. 

The value of true liquidity with income annuities is often higher  when compared with a traditional retirement portfolio, giving you 
more money and more freedom at the end of the day. Let me break this down for you:   

Let’s look at a case study.  Let’s look at a healthy 65-year-old female with $1 million in assets and a desire to reliably secure $50,000 
per year—with a 90% confidence level that she will not outlive her money.  Using basic mortality projections, we need to create an 
income stream that will last until at least her age 101 in order to achieve a 90% confidence level—in other words, there is only a 10% 
expectation that she will live past 101. 

With this starting point, we can compare two portfolios using Monte Carlo simulations:  a 50% stock/50% bond portfolio, and a stock 
portfolio with a life-only income annuity.  For the 50/50 construction, this lady would need to set aside $958,410 in assets to meet her 
goals, and the initial “true liquidity” would be $41,500 left over.    So only $41,500 is truly available for other needs outside funding the 
$50,000 per year income goal.   

However, with the annuity portfolio, she can reach her goals with $776,328 in assets and a resulting “initial true liquidity” of $223,672.  
What’s more, with the 50/50 portfolio there is a risk that under some market conditions the entire asset portfolio will even run out, 
while there is no risk of running out of income with the annuity portfolio.   

The retirement income journey takes some careful navigation  With uncertain market conditions and a protracted economic downturn 
looming from the COVID-19 pandemic, you are at a higher risk of encountering gaps in your income plans.  But, with the right tools 
(annuities), as well as the right mechanism we can help you bridge to a secure retirement. 

HOW WOULD YOU FEEL IF WE PUT GUARANTEED RETIREMENT INCOME INTO YOUR STRATEGY?  Call us at 
515-964-0637 today! 

 

ARE YOU AFRAID OF LOSING WHAT YOU HAVE?    

Call us now. 

 

GHOST TOWN 

     A 40-member posse led by Patrick Wayne Bronnon bought rickety, low-priced homes, installed phantom buyers, took out 
expensive insurance policies that covered up-to-code structures and pricey contents that often didn't exist, and then destroyed 
the houses to reap a hefty windfall. 

The three-year insurance fraud spree resulted in a $1.7 million hustle and a dozen torched and flooded homes across 
southeast Texas. 

Bronnon, from Port Arthur, Texas, often fronted the down payment and initial insurance premiums. Then, he or one of his 
cronies burned or flooded the house within weeks of buying a policy. 

Bronnon broke the water pipe of one home and flooded the place. His straw homeowner claimed the pipe accidentally 
burst. Bronnon then falsely claimed that thieves stole more than $29,000 of possessions while the water-soaked house was 
being repaired. 

In the burning of another house, the straw owner said she was frying pork chops, then had chest pain, went to the hospital 
and forgot about the pork chops. The frying meat ignited and finished off the home. In another instance, foil-wrapped chick-
en cooking in a microwave supposedly ignited when the owner left and forgot about the chicken. 

Bronnon also claimed hefty losses for burglaries that never happened. Someone entered a home through the garage while 
he was out, the "homeowner" told his insurer. The burglar stole numerous items worth more than $80,000, including high-end 
clothes and electronics. Many possessions were the same goods that ring members claimed in other fake burglaries. 

Insurance money piled in through a "side door." Many firms the so-called owners hired to repair the fire and water damage 
were owned by Bronnon or his crew. 

His ring also branched out to stage vehicle crashes. A conspirator said he switched lanes on Highway 73 near Port Arthur 
while driving his 1990 Lincoln. An H2 Hummer was in his blind spot and they collided, the crony driver said. The Hummer 
veered off the road and collided with a sign. 

In fact, the Lincoln driver deliberately plowed into the Hummer, and the Hummer--driven by Bronnon, not the ring mem-
ber who owned the car, so he could better control the crash details--rammed the sign on purpose. 

After an investigation by the authorities unraveled the scam, Bronnon pleaded guilty to his charges and was sentenced to 
78 years in prison. 

PROTECTION FOR YOUR JEWELRY ITEMS 

Reminder that you need to call us to insure all that jewelry your husband bought you for Christmas!!! 

A common question you may have is, "How do I insure my jewelry items?" 

There are a few different options available for coverage of jewelry items. Jewelry can be insured un-
der the personal property coverage of your homeowners, mobile homeowners or farm policy. De-
pending on your need, the coverage can be increased to cover the additional amounts of personal 
property. 

Another option is to schedule the jewelry using a personal inland marine policy/endorsement. Cover-
age is provided on an "all-risk" basis - meaning everything is covered unless specifically excluded in 
the policy form. When adding jewelry items on a personal inland marine policy/endorsement, there 
are two options that Auto-Owners offers: 

Scheduled Jewelry: This option requires a detailed description of the individual item to be covered 
and its value. Agreed value can be purchased for items with values up to 
$75,000 that are specifically scheduled. An appraisal may be required, de-
pending on the item's value. 

Jewelry Blanket: This option is a convenient way to cover all of your jewel-
ry items that are lower in value individually, but together could represent a 
significant loss. A detailed schedule of items to be covered is not required; 
however, the insurance company may ask for an overall idea of what the 
items are.   
 
The availability of coverage varies by company so give us a call for more de-
tails. 

Also, as of this writing, we still have an annuity paying 3.10% for 5 years GUARANTEED!  Compare that to your 

bank CD or even money market account.  And remember, you don’t pay takes on the gain each year in the an-

nuity so the gain earns 3.10% also where in a CD you pay taxes on the gain each year even if you don’t with-

draw it!  That can make a big difference over the years if you have a high tax bracket 

Call today for the  

current rate.  We 

have guaranteed 

rates for 2, 3,4, 5 

years. 

 

515-964-0637 



DRIVERLESS AUTOS ARE COMING BUT NOT QUITE HERE YET.   
THIS MAY BE THE REASON WHY!! 

INLAND FLOOD COVERAGE FOR HOMEOWNERS 

Did you know most homeown-
ers policies exclude flood dam-
age as a covered peril or risk? 

With no coverage for flood 
damage in your policy, it can 
leave you with a potential gap 
in coverage - and possibly a 
costly one. Just one inch of 
water can cause approximate-
ly $26,807 of damage to a 
2,500-square-foot single-story 
home, according to the Feder-
al Emergency Management 
Agency (FEMA). 

People living in high-risk 
flood zones are required to 
obtain a National Flood In-

surance Program (NFIP) flood policy, but what if you live outside of a high-risk flood zone? FEMA 
found that from 2014-2018, people living outside of high-risk flood areas filed over 40% of all NFIP 
flood insurance claims. 

While most people living outside of a high-risk flood zone may obtain a separate NFIP flood policy,  
Auto-Owners offers an alternative: Inland Flood coverage. It is specifically designed for people living 
outside high-risk zones that can be endorsed onto an existing homeowners policy. This coverage is 
not affiliated with the NFIP. 

Typically, the Inland Flood endorsement offers coverage as broad as - and in some cases broader - 
than an NFIP flood policy. For example, the Inland Flood endorsement provides coverage for addition-
al living expenses in case you can't live in your home after a flood, and does not include the severe 
limitations in basements the NFIP does. 

The main advantage of the NFIP coverage is that it offers higher coverage limits. Loss settlements are 
also different. The NFIP flood policy offers replacement on principal dwellings insured to minimum re-
quirements, and actual cash value on all other losses. The Inland Flood endorsement, however, fol-
lows the same loss settlement provisions of the homeowners policy. 

Inland Flood coverage helps protect homeowners from the damaging effects of floods that can occur 
outside of high-risk areas. Contact our agency for more details. 

(Only available for Auto-Owners policyholders at this time) 

IF I WERE TO ASK YOU TO CREATE THE IDEAL FINANCIAL PRODUCT  

TO HELP YOU DURING RETIREMENT, WHAT WOULD YOU ASK FOR? 

 

Most of you would say you wanted guaranteed income every month, like a pension. 

You would also say you don’t want to ever run out of income even if you live to 100. 

You would want a product that wouldn’t lose money.  Period.  I want to get everything out that I put in. 

You wouldn’t want to lose money when the stock market takes a dive. 

You wouldn’t want to miss out on gains when the stock market is doing well. 

If you die before retirement, you would want to be able to pass money on to your kids, grandkids, etc. 

You would want access to some or all of that money in case something bad happens. 

 

Would you agree with these wants? 

 

Guess what?  What you want and what you get with an indexed annuity are the same thing.   

 

We can help you move some of your money to a safe product just like this. 

 

Call us at 515-964-0637 today.   

 BEST CD RATE I COULD FIND ON LINE WAS 1.25%.  And you pay taxes on the gain each year. 

OUR BEST ANNUITY RATE GUARANTEED FOR 5 YEARS IS 2.90%.  Tax deferred until you remove the 

money.  So you get interest on the money that would have to go for taxes in the CD. 

If you are under age 50, call for a comparison between the market and an indexed universal life 

plan. 

Give us a call to see what we can do for you.   515-964-0637 
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Our $50 restaurant Gift Card WINNERS are Jerry & Marga-

ret Eimers and Butch Snyder.  Thank you to Jerry & Margaret and to Butch 

(Lawrence) Snyder.  We appreciate your referrals.  Enjoy yourselves at lunch or dinner. 

 

We thank all of you who sent us referrals again.  Keep sending your friends and neighbors 

to us and we will give them our best price and even better service if they become clients.  

We are amazed and so thankful for the number of referrals we receive each month. 

 

Don’t forget we send a $10 gift card for everyone who refers someone to us and then put 

your name “in the hat” for our monthly $50 restaurant drawing and then back in the hat for 

our year end GRAND PRIZE drawing for the $2,000 cash gift. 

 

The referrals you have give us a call don’t have to become clients for you to win! 

INCOME ANNUITIES CREATE TRUE LIQUIDITY 
 

Having a solid income plan is essential to ensuring that your retirement 
needs are met.  But with a rapid decline in pension plans, escalating health 
care and cost-of-living expenses, and decreasing confidence in the solvency 
of Social Security, the imbalance between income and costs in retirement is 
growing starker for many Americans. This trend accelerated in the shadow of 
the Great Recession, and the COVID-19 pandemic only threatens to push 
savers further behind. 
 
Annuities can be a hugh help to tackle this growing shortfall.  Annuities offer 
a reliable protected stream.  But with the misconceptions  about annuities 
that have taken hold over the years, it can be difficult for you to see how 
these can be effective solutions for your planning needs.  Here’s a road map 
to introduce you to what annuities can do to bridge the retirement income 
gap. 
 
Why do you need to consider an annuity?  In the 1980s, 60% of U.S. compa-
nies offered pension plans, which gave you as an employee a guaranteed 
monthly source of income to provide for your retirement needs.  However, 
in less than 40 years, that percentage has fallen radically to only 4%!  And, 
even if you are offered a 401(k) account, those plans do not offer the same 
assurances as pensions do and can be very vulnerable to an economic down-
turn.  While the upside of a 401(k) may be greater than that of an annuity or 
pension, there is no built-in downside protection. 
 
Annuities have gotten a bad rap as being so overly complex that only the 
very wealthy have them.   I want to show you how these products can  
actually work to support your retirement goals. 
 
Annuities have a guaranteed income-the very nuts and bolts that make them 
stand out— and they operate similarly to a pension.  Like pension plans, in-
come annuities provide structured, direct monthly payments for a set life 
span.  And unlike 401(k)s, income annuities have a floor to guard against 
fluctuations from interest rate changes or market volatility.  So when down-
turns hit, the income stream can weather the storm. 
 
One of the most common concerns you may have about annuities is that 
they will lock up liquidity.  Between the lump sum sticker price, the struc-
tured payout system and the often-confusing concept of risk-pooling, it’s 
understandable why you might believe you’ll have less freedom with your 
money. 

Continued on page 6 ————————>>>> 

TO CONTACT US: 

 

Call 515-964-0637 or out of our area you may dial 

us free at 1-888-464-0637 

Website:  www.doubledayinsurance.com 

Email:  First name of 
agent@doubledayinsurance.com 
             (Lew, Chad, Chris, Denise) 
 
Or service@doubledayinsurance.com 

WHAT A NIGHTMARE! 
 
After 54 years in this business I thought I had seen 
everything but I was wrong!  This derecho storm is 
the worst!  Auto-Owners had over 10,000 claims! 
IMT(Wadena), oldest domiciled company in Iowa, 
and Pekin Insurance both said it was the worst 
claim they have ever had in all the years they’ve 
been in business. 
 
We did the best we could do.  No phones for over 
2 days caused me to leave Century Like and go to a 
new, VOIP phone system that automatically goes 
to our cell phones when the internet is down.  We 
admit that we were so overwhelmed that we 
missed a couple of you at first and we apologize 
for that.  However, overall, I think our companies 
responded as well as we could expect.  Especially 
considering that almost all were working from 
home due to the COVID-19 pandemic.   
 
PLEASE call me if you have any suggestions, com-
plaints or even praises for the way your claim was 
handled.  We really DO want to know how we can 
improve because this may not be the last storm we 
will have like this in my lifetime.  The hail storm in 
1980 and the tornado 
in 1974 were easier 
to handle due to the 
sheer number of 
claims we had with 
this derecho storm.   
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